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Laser·Scan goes from
strength to strength
During a period of world recession and
difficult trading conditions Laser-Scan has
succeeded in attracting major new
contracts, strengthening its leading position
in the marketplace and increasing annual
turnover by a remarkable 22 per cent.
In the year ended December 1992,
Laser-Scan reported an annual turnover of
over £10 million, making the company the
largest UK-owned vendor of GIS
(Geographic Information Systems).
Significant and strategic orders won
during the year included: a £4.8 million
contract with the Mexican National
Ins titute of Statistics, Geography and
Information; the s upply of an additional 130
systems to the UK Ordnance Survey; and a

contract to automate map production
faci lities for map and atlas publisher George
Philip Ltd.
Engineeri ng Services and Imaging
Systems Division continued its strong
performance. Followi ng on from its recent
Moscow sale the Engineering Services
Division was awarded a contract by De La
Rue Giori to maintain five of their
installations in Europe. In addition, they will
provide on-call support for other
installations worldwide.
Thi s is clearly a strong endorsement of
the teams engineering skills and experience
covering a range of products not limited to
those su pplied by Laser-Scan.
Other major GIS contracts included a
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nationwide expansion of a mapping and GIS
system for the Forestry Commission and an
emergency serv ices system which will be
used by Eastern Health Board, Eire.
Sales of both data capture software and
systems in various parts of the world - from
Sca ndinavia to New Zealand - have also
contributed to the company's turnover and
helped to increase market share.
The opening of a new overseas
subsidiary, Laser-Scan Canada Inc, in March
this year, high lighted the company's
continued international expansion. With a
new subsidiary in Canada, an established
US company and an energetic
distributors hip in Mexico, Laser-Scan is
very well represented in the Americas.
The company already has a firm customer
base in thi s region, and as the GIS market
continues to grow, expects this to increase
dramatically in th e coming months.
Asked to predict future trends, Laser-Scan's
Chief Executive, Dr MikeJackson,
commented: "There are strong signs that
the climate of many of our markets is
improving - independent studies show a
rate of growth which few other industries
can match. While th is is attracting an
increas ingly large number of competitors,
we believe Laser-Sca n has the customer
ba se, international reputation, and leading
edge technology to go from strength to
strength.'
•

Record-breaking multi-million pound deal
Last year, Laser-Scan won its largest
contract ever in spite of stiff competition
from more than five major international
companies. Valued at some £4.8 million,
the contract called for an advanced national
GIS and digital mapping solution to be used
by Mexico's National Institute of Statistics,
Geography and Information (INEGI).
All five companies competing for the
INEG I business were asked to carry out
technically cha llenging benchmark tests in
Canada. These included mapping at
1:50,000 and 1:25,000 sca les as well as
Continued on page 2
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Atlas publisher
chooses Laser-Scan
to provide digital
solution
After examining a range of different
systems proposed by a variety of British
and overseas companies, George Philip Ltd
has purchased a Laser-ScanlBarco Graphics
digital map production system.
George Philip is the cartographic
Division of Reed Consumer Books Ltd, part
of the Anglo-Dutch company Reed Elsevier
plc. Employing over 25,000 people, Reed
Elsevier is one of the world's largest
publishing groups with a 1992 turnover in
excess of £2.4 billion.
Laser -Scan was one of three companies
asked by George Philip to carry out a series
of exacting benchmark tests against its
requirement for a system that would offer
significant improvements in costs and
productivity whilst maintaining the high
standards for which the company is
renowned. "«allowing the year long
preparation of the business case, and a
rigorous evaluation, Laser-Scan was chosen
as the proposal which came closest to
meeting all major requirements.
Running on Digital workstations and
servers, the new system includes manual
digitising software, VTRAK data capture
software and LAMPS automated mapping
technology; using the Oracle relational

database. Also included in the system are
Mercator map representation software
and a high resolution scanner/plotter, both
supplied by Belgian reprographics firm
Barco Graphics.
The system is currently employed
upon data capture, database design and
on-going tests of both software and
hardware. It has become part of Philip's
production flow line with the first task
being the production of print-ready film
for a section of the 1994 edition of Philip's
Modern School Atlas . Commenting on the
new system, Philip's Digital Mapping
Manager, Stuart Miller said, "We are now
using the system in earnest to meet our
publishing deadlines. The need to
maintain tight printing and publi shing
dates meant that it was crucial to identify
an efficient and reliable system and one
which would constantly produce four
colour film separations to the required
high standard. We felt that the LaserScan/Barco combination offered the right
working solution which, after a degree of
customisation, not only meets our
requirements but provides a method of
working with which our staff can feel
•
comfortable."

CANADIAN
SUBSIDIARY
OPENS FOR
BUSINESS

Cantirluedfrom page I

Record-breaking multi-million pound deal
as well as artha-image products.
After securing the contract, Laser-Scan
delighted lNEGl by completing installation
of the 65 workstation system four weeks
ahead of schedule. Moreover, customer
acceptance was completed with flying
colours in early February - six weeks before
the planned date.
Over 70 INEGI staff have been trained
on the new system, which has Laser-Scan
software on every node. Courses were
conducted on site by Laser-Scan's
cartographic and systems experts together
with personnel from Niveles S.A. de C. V.
and Digital Equipment S.A. de C. V
Already regarded as a model for the
world's mapping agencies, the INEGI

system will enable the Institute to process
the entire country's map data - from initial
digitising to film printing and mass
production. A complete digital flowline to
meet all national mapping needs - both
immediate and well into the 21st Century.
INEGI is based at Aguascalientes, 300

2

miles northwest of Mexico City and is
responsible for a wide range of activities
including Mexico's mapping and national
census statistics. The Institute's
President, Dr Carlos Jarque, is unequivocal
about their work , saying: 'Throughout
history, geographic information has played
an important role in the transformations
undertaken by societies. This information
is crucial in making our nations stronger,
and in promoting their development. It is a
strategic element if we are to build a better
home for tomorrow.'
The Mexico contract was part of a £10
million project awarded to an interna tional
consortium primed by SNC-Lavalin ,
Canada's largest consulting engineering
and construction company. Consort ium
companies included Laser-Scan; the
Canada Centre for Geomatics
(technological consultancy), Intera (digital
orthophotography equipment), and
Photosur Ceomat (image analysis).

•

New subsidiary, Laser-Scan Canada Inc,
began operating in March this year from
offices in Gatineau, Quebec. Close to the
river which separates Quebec and Ontario,
Gatineau is only a short distance from
Ottawa, Canada's capital city and centre of
government.
Leading Laser-Scan Canada lnc's
operations is David Vast, a graduate of
Glasgow Un iversity with a wealth of
experience in mapping. Prior to taking up
his position at Laser-Scan Canada Inc,
David was a senior manager in CeoVision
Systems Inc's Worldwide Services Group
and was responsible for implementing large
multi -user installations throughout Canada.
Laser-Scan already enjoys strong links
with many key Canadian commercial
organisations and has important
installations in a number of significant areas
including the National Topographic
Database programme at the Canada Centre
for Geomatics. It is David Vast's
responsibility to foster those relationships
as well as spearheading the company's
marketing drive in this important territory.
Laser-Scan's Chief Executive, Dr Mike
Jackson is very optimistic about the
company's future prospects in Canada and
remarked; "The opening of Laser-Scan
Canada Tnc highlights our commitment to
the Canadian marketplace and underlines
our policy of international development.
T hrough Laser-Scan Canada Inc, we will be
able to give our Canadian customers even
better service than before.'
•

David Vast

Telecomms solution
helps to lNin alNard
..~ I

Hutchi son Paging (UK) Ltd, who are
developing a National Satellite Paging
Network with the help of Laser-Scan's
Horizon Telecomms product, have won the
AG I 1993 Technological Progress Award.
The Association of Geographic Information
(AG!) evaluated a number of major spatial
information projects throughout the UK and
judged Hu tch ison Paging's to be the one

most worthy of this prestigious award.
Telecomms is a powerful 3-dimensional
GIS system which Hutchison Paging have
been using since 1991. Utilisi ng the

system's terrain modelling capabilities for
radio propagation planning, Hutchison have
been ab le to employ a range of 'what if'
scenarios such as changing antennae
heights and types and varying the transmit
power.
Chris Kirby, Hutchi son 's Technical
Manager (Paging Systems) was generous in
his praise for the Laser-Scan system
saying: 'Winnin g the AGI's award is proof
that the Te lecomms system provides the
e xact tools our engineers need to get the
job done. Laser-Scan's combination of a

quality approach to solving business
problems, followed through with expe rt
support, has given us a real lead in our
ind ustry.'
His views are shared by Clive Pure ll ,
Network Operations Manager with
Hutchison Paging who added: 'Horizon
Te lecomms has enabled us to progress the
implementation of our paging network at a
rate which would not have been possible
without the application. The process of site
selection has been greatly enhanced by the
abi lity to perform real -time analysis of radio
coverage data.'
•

Ordnance Survey
C55 install new LAMPS
stereoplotter
II'

As part of its continuing modernisation
programme, Ordnance Survey (OS) has
taken delivery of three Leica SD2000
analytical photo gram metric workstations,
all with the ir Coloriss image
superimposition system newly integrated
with Laser-Scan's LAMPS map production
system.
T he new interface gives
photogrammetrists at OS the ability to plot
mapping detail directly into their main
Laser-Scan map production syste m using
colour feature coded data overlaid directly
onto the stereo model. As the system's
mai n task is revision of large scales at
1:1250 and 1:2500, the operators can call in
an existi ng datafile from the main central
database to wh ich any new detail can easi ly
be identified and added.
In keeping with Laser-Seall's reputation
for innovation in support of Ordnance
Survey requirements, pull down menus
have been integrated into the system within
the machine's optics. Operators are able to
select a wide range of cartographic editing
commands without ever tak ing their eyes

away from the instrument eliminating much
of the post-captu re ed iting process.
'This is an ideal tool for the constant
revi sion work which we have to carry out
on the country 's base mapping' explains
Pa ul Newby, Manager of Photogrammetric
Services at OS. 'Our prime objective is to
ensure the shortest possible time between

surveying new features and their inclusion
in a mapping product. Thj s new
stereoplotter interface from Laser-Scan
gives us the ability to inject new
deve lopments in t he real world directly into
the main OS map production flowline while
making use of the latest in Leica's line of
analytical photogrammetric equipment. •
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Future Horizons .
Present Features
Horizon Version lA is now available. In
addition to significant performance
improvements, users can now
• Link to third party packages, eg:
LOTUS 123 and SAS, via ASCII flat
files and database tables.
• Improved display and presentation
features including report generation
and map composition tools.
The product plan for Version 2.0 has been
finalised. Look out for the following
enhancements

• PC query capability
• Map transformations "on-the-fly"
• Improvements to bulk data loading.
For further information contact Phil Murfitt,
Product Manager at Laser-Scan in
Cambridge.
-

Horizon on
Alpha AXP

q}(P'.

From mid-September 1993, Laser-Scan's
Horizon VIA spatial business solutions will
be running on Digital's new Alpha AXP
range of workstations.
Designed to protect your investment, the
combination of the most powerful
workstation available and the latest in
geographic systems, will ensure the right
solution for your business.
•

Terrain visualisation of Cairngorm area produced wilh HORIZON by Mr Ian McCrorie, Research Assistant
from Department of GeograPhy, University of Aberdeen.

NEW OPEN SYSTEMS TELECOMMS
BUSINESS SOLUTIONS
Sending out a clear signal
Building on the success of HORIZON
Telecomms, Laser-Scan announce the open
systems Telecomms business solution for
radio propagation planning. The application
is now being used by Hutchison Paging and
Air Call to satisfy their critical engineering
needs in the fast growing cellular network
marketplace.
This product is available on Digital,
Hewlett Packard and SUN workstation
technology.
ror more information, contact David
Kinch-James, Product Manager at the
Cambridge office.
•

EXHIBITION / CONFERENCE DIARY
EVENT

Sep

British Cartographic Society Meeting,
Swansea University, UK

9-12

Laser -Scan Distributor Conference
Cambridge, UK

14-17

lMC '93, Brussels, Belgium

21 -2:l

BUfa '93, Berlin, Germany

22-25

Retail Solutions Olympia, UK
AM/FM Strasbourg France
GIS/LIS Minneapolis, USA
AGl '93 lCC Birmingham UK

Oct

Nov

28 -1
12-15
2-4
16-18

Telecom Managers Association Brighton, UK
For further information contact Linda Miller, Marketing Coordinator, UK.
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Laser·Scan and Alpha AXP
High performance now, UNIX tomorrow
by Nigel Rix. Technical Director, Laser-Scan

In recent years there has been a great deal
of debate over the relative pros and cons of
Open Systems and proprietary systems.
On the one hand, Open Systems promise
industry-standard operating systems and
related software that is not tied to anyone
hardware manufacturer or software
supplier. On the other, proprietary systems,
because they are developed to be 'different'
rather than 'standard' tend to be more
innovative with corresponding increases in

performance and other benefits.
Clearly customers should choose the
most appropriate hardware for their current
needs, but keep their options open for the
future. This is why DEC's new range of
workstations, based on the Alpha AXP
RISC processor, is of particular interest to
Laser-Scan customers.

Firstly, these new workstations are the
fastest around. Secondly, pound for pound,
they compete very favourably with others
on the market. Thirdly, the processor has
been designed for a 25 year life span with
future enhancements in performance of up
to 1000 fold.
But the new !lEe Alpha AXP
workstations offer even more than this.
They are designed to be operating system
independent. This means they are ideal for
Laser-Scan customers who are already
using VMS but planning, or considering a
future migration to Open Systems.
•

ENCOURAGING EUROPEAN SALES
FOR MICROPLOT 2000
Laser-Scan lmaging Systems Division's
new MicroPlot 2000 product has already
attracted several orders from organisations
in Germany, Austria, Switzerland and the
Benelux countries. Initially shown as a
prototype at the IMC exhibition in Berlin
last year, MicroPlot 2000 was officially
launched in Europe at CEBlT 93 in
Hannover, followed by a US launch at AIIM
in Chicago.
MicroPlot 2000 is the latest in a range of
microfilm products offered by Laser-Scan,

resulting from our pioneering work in
developing microfilm plotting technology.
Used extensively by engineering, utility
mapping and cartographic companies,
microfilm laser plotting technology enables
the user to convert large format documents
into microfilm. It is therefore an extremely
cost-effective and convenient way to store,
distribute and copy thousands of large
drawings.
The new product offers a number of
significant benefits including: compact,

table top size; reliable performance; low
cost; simple operation and the ability to
interface with a range of standard CAD
systems.
As part of Laser-Scan's expansion into
this highly competitive market, the
company will soon be announcing the
appointment of new European distributors.
For more information contact Pat
fortune, Microplotter Sales Manager at our
Cambridge office, or Bob Palmatier at
Laser-Scan Inc, Sterling, VA, USA.

•
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How to gain pounds quickly
In June, the Bank of England Notation
system - developed with our partners
Debden Security was upgraded to enable
complex font production and manipulation.
This will speed up the creation of special
designs incorporating typefaces. In addition,
a new graphicaiuser interface using the
Motif standard is scheduled for release
within the next 12 months.

manufacture and distribution of counterfeit
goods around the world ..
CIB membership will enable Laser-Scan
to disseminate information about its
products and services to appropriate parties
throughout the 'counter-counterfeiting'
world.

With an estimated $60 billion a year
trade in counterfeit goods, the market for
counterfeit resistance is growing and LaserScan's technology and products are
uniquely placed to make a significant
contribution to defeating this international
blight.
•

DE·FEITING·
FRAUD
In June Laser-Scan became members of the
Counterfeit Intelligence Bureau (CIB). The
e IB is the first private business initiative to
go beyond political lobbying with practical
prevention and enforcement support for
police and customs authorities - a vital new
element in the campaign against the

Forestry Commission saves time
and money with Laser-Scan system
Great Britain's Forestry Commission
expects to see significant savings in time
and money following the extension of t heir
existing Laser-Scan digital mapping system
into a fully nationwide solution. 'Scanning,
combined with data capture and mapping
software, enables us to capture complex
data in a fraction of the time and costs
associated with manual methods' says Dave
Stewart, the Forestry Commission's GIS

Project Manager. 'Hardware and software
now make it economic for us to capture
existing map data on a national basis, while
ensuring that past investment in our high
quality mapping is protected.'
Just nine months after the culmination of
a two year GIS pilot study, the Commission
has decided to extend their existing LaserScan digital mapping solution to a
nationwide system. The two arms of the

Forestry Commission - The Forestry
Authority and The Forest Enterprise - will
use systems in Edinburgh, Glasgow,
Inverness, Dumfries, York, Bristol,
Cambridge and Aberystwyth.
The Forest Enterprise is to create a
digital map database of the million hectares
of Commission land. T he systems will
integrate Ordmmce Survey 1:10,000 scale
raster data with Forest Enterprise
management mapping - containing data
such as internal management boundaries,
species and plantation age. Following the
initial data capture exercise in Edinburgh,
the map database will be maintained by the
five regional offices.
Since early 1993, the Radio and
Electronic Services department of the
Forest Enterprise have also been using a
Laser-Scan 'I'elecomms business solution.
Essential to the efficient daily working of all
Forestry Commission departments, their
nationwide radio network is now being
planned with Laser-Scan's Telecomms
Analysis system.
The Forestry Authority will use a range of
Laser-Scan mapping products for
constraints mapping and to assist in the
management and monitoring of private
woodland grant schemes and felling licence
applications throughout the UK.

•
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the department of planning has install ed a
VTRAK data capture solution to digitise
20,000 large scale county assessor maps.

UK HYDROGRAPHIC OFFICE - has
expanded its current Laser-Scan systems
with additional VTRAK products to
evaluate its potential for increased
productivity in future mapping flow line
development.

AIR CALL - the UK's second largest
paging company, with over 100,000
subscribers, has selected a Laser-Scan
Telecomms Analysis solution to help
increase wide area paging speed and
efficiency. The Laser-Scan system was the
only one capable of meeting strict technical
specifications including Quasi- synchronous
distortion interference analysis.
GREENHORNE & O'MARA INC - of
Greenbelt, Maryland, among America's
largest engineering firms, has selected a
Laser-Scan map data capture solution for its
work in support of Defense Mapping
Agency (DMA) and United States
Geological Survey (USGS) map production.
Supplied through GeoDigital Systems, a
Laser-Scan distributor, the Laser-Scan
system meets G&O's goals for producing
DMA and USGS map data.
HNIT - the Reykjavik-based engineering
firm has bought VT RAK on IBM, for data
capture work. The firm is the largest
producer of digital map data in Iceland.
This sale represents the 23rd country on
Laser-Scan's customer list.

No 1 AI DU RAF Northolt - has
enhanced its already powerful system
within the digital aeronautical charting
faci lity. The main graphics system, DAFIS
(Digital Aeronautical Flight Information
System) now runs on VAX 4000s. DAFIS
will shortly run METROPOLIS to provide
graphical translation of non -graphical
database content for incorporation into enroute charts. The NOTAMS (Notice to
Airmen System) now runs on VAX. 3100
workstation technology.

5 ALE 5

NRPB - Following the success of the first
HORIZON installation, the National
Radiological Protection Board (NRPB), has
expanded its system with a second GIS
workstation. T he systems will be used as
part of NE RIS - the NRPll Emergency
Response Information System - and by
other groups for assessing the effects of
potential nuclear accidents.
EASTERN HEALTH BOARD,
DUBLIN· which handles the Dublin
ambulance service, has installed three GIS
systems, with emergency graphics display
applications. The software will be used to
front -end an existing scheduling and data
communications system, part of the Board's
Command and Control Implementation
programme.

AIDU has also bought a system for
creating low-flying charts with raster
backdrops, providing orientation for the
aeronautical vector overlay.

Mi litary Survey have awarded a major
service contract for the site-wide
maintenance of their map data capture
systems. Laser-Scan have secured the
maintenance of twelve Intergraph
photogrammetric systems as well as high
precision scanner/plotter devices from
Optronics and Ektron.

BBC TV - To keep a leading edge in the
fast moving world of international news,
BBC News and Current Affairs has ordered
through Laser-Scan a Bartholomew digital
map of the world, at a scale of 1:14,000,000
and Digital Chart of the World (DCW) data
of Bosnia at a scale of 1:1 ,000,000. The data
is being used to illustrate documentaries
and daily TV news bulletins.
Bartholomew's and Laser-Scan's Mapping
Services department will update the
information on a regular basis.

As part of Laser-Scan's partnership
agreement with De La Rue Giori, two
security printing systems have been
ordered by the state printers for Indonesia
and Ukraine, located in Jakarta and Kiev
respectively. Laser-Scan's Imaging Systems
and Engineering Services Divisions will
supply a Notaplot high quality film plotter,
Silicon Graphics workstations and PC's.
Facility management services to maintain
all the computer equipment has also been
awarded to Laser-Scan.

STOP PRESS
NewVTRAK
Video

INFORMATIX - Laser-Scan's Tokyo
distributor, has followed up its sale of
VT RAK to Kyoto University, with a major
sale to one of Japan's top l a regional
electric companies. Tohoku E lectric Power
Co, based in Sendai, has bought VTRAK on
a SUN SparcStation l a.
With over 7,000Km of overhead power
lines, and selling in excess of 19 bi ll ion Kwh
per annum, Tohoku will use its Laser-Scan
data capture solution on large scale
development projects within its civil
engineering department.
Informatix is currently establishing a
major profile for Laser-Scan in Japan, aided
by the production ofjapanese literature for
Laser-Scan's products.
ALLEGHENY COUNTY, USA· As
part of a County wide information system,

•

A BBC designer allnotates a map extract on tlleir
Quanfel Harrier system prior tu broadcasting.

The business benefits of the world's
leading data capture system can now
be seen in a new video professionally
produced for Laser-Scan. Using a
range of original material the video
clearly demonstrates the increases in
productivity for which VTRAK is
renowned.
For more information on the video
contact Linda Miller, Marketing
Coordinator at the Cambridge Office,
Jodi Lloyd, Marketing Director at
Laser-Scan Inc, Sterling, Virginia,
USA, or David Vost, President, LaserScan Canada Inc, Gatineau, Quebec,
Canada.
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International
exhibition
update

New
appointments

New
distributors for
Saudi & Spain

We are delighted to announce the fo llowing
recent appointments to Laser-Scan:
BILL BLAKE as Security Systems Sales
Manager in the Imagi ng Systems Division.
Bill comes with over 20 years experience in
the printing and publ ish ing industry to
spearhead Laser-Scan's marketing drive
into security printing in 1993.

Confounding the theory that you can't be in
two places at the same time, Laser -Scan
gave simu ltaneous presentations in both
Canada and the USA during March this
year. While Laser-Scan Canada Inc
addressed potential customers in Ottawa,
their American colleagues from Laser-Scan
fn e talked to vis itors at the AM/FM Show in
Orlando, Florida.
The national GIS show in Canada, March
22-25, was hosted in the nation 's capital.
Senior staff from the UK teamed up with
David Vost, our Canadian President, to
present papers, answer questions and
generate new business leads. Laser-Scan
was well represented with the keynote
address at the show given by the President
of INEGI, Carlos M Jarque. Mr jarque
outlined the objectives of Mexico's major
investment in the latest mapping
technology. He also highlighted the
significant world impact that the
modernisation programme will have on the
citizens of Mexico, providing real
improvemen ts in the quality of life, enabling
initiatives such as land reform .
Laser-Scan Inc attended the AM/FM
Show in Orlando, Florida. Recognised as
the premier show for Utility organisations,
AMlFM provided an ideal venue for LaserScan to show its data capture capabilities.
VTRAK received considerable attention
•
from a number of the participants.

Partners in
business
Laser·Scan has set itself an aggressive
event schedule for 1993. "To sustain our
success in a global market we need to
establ ish strong strategic alliances with key
industry partners", says Alex Wood,
Director of Business Development for
Laser-Scan.
Joint promotion at key shows with Barco
Graphics has created a high level of
interest. In addition, as business partners at
a series of events sponsored by Hewlett
Packard, Orac le and Digital, Laser-Scan has
successfully demonstrated its product
strengths to the marketplace.
•

LIZ CROOK as our latest in-house
technical author bringing years of
experience in both user documentation and
training manuals.
TIM MULCAHY joined Laser-Scan in
February as a senior applications consultant
to head up the technical development work
and appl ications tailoring of the Horizon
product.
ANNE FE RN as Marketing Manager.
Formerly with Olivetti and Peterborough
Software, Anne will lead Laser-Scan's
marketing programmes, to ensure the
continued international expansion of the
company and its products.
MIK E STANBRIDGE brings significant
experience in the defence sector to the
sales team. Following a military career
culminating as Chief Instructor at the
School of Military Survey, Mike moved to
British Aerospace as a GIS expert. Before
joining Laser·Scan, Mike was a senior
member of the GIS team with BAe SEMAa joint venture company established by
British Aerospace and the SEMA Group where he specialised in digital mapping and
spatial data issues for a variety of defence
sys tems. Also .....
BRIDG ET BENEY as Customer Support
Assistant, VICTOR BEUK as Sales Support
Engineer, ANGE LI CA BRANDT as
Personal Assistant to Business
Development and Sales, PHILIP EDEN as
Technical Support Engineer, MARK
KENNION as Applications Engineer,
DAVID KINCH -jAMES as Niche
Applications Product Manager,
FRANCES KING as Sales
Secretary, PATR ICIA LEISHMAN
as Personal Assistant to Chief
Executive and HAZEL SANDERS
as Customer Support Engineer.
In keeping with our international
expansion, our new staff recruits
bring added language skill s to
Laser·Scan. Fluency in Dutch,
French, Ger man, Spa ni sh, Italian ,
Portuguese and Urdu is a signifi cant
benefit to providing an enhanced
service to our customers and
partners.

•
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Laser-Scan's international network has
been strengthened by the appointment of
two new distributors in Saudi Arabia and
Spain.
Based in Riyadh, Shadat Holdings has
many years' experience in marketing within
the middle east, and has established a team
of key senior Saudi businessmen to
progress the implementation of GIS
technology within the region.
Shadat International Co Ltd
PO Box 91155
Riyadh 11633 - AI-Moraba'a QTR
Prince Faisal Bin Turky St
Saudi Arabia
Contact: Mr Fahad AI-Musharaf
010 9661 4023899
Tel:
Fax:
0 109661 40242 15
Informot ica EL CO RTE INGLES S.A. based
in Madrid, the largest reta iler in Spain with
outlets throughout the country, has signed a
Development and Marketing Agreement
with Laser-Scan . Informatica has a strong
expertise in the latest technologies, and has
undertaken a number of prestigious, multi million pound contracts.
Inform.tica EL CORTE INGLES S.A.
22 Modulo 3c
28027 Madrid
Spain
Contact: Or Zamenhof
010 34 1 3208000
Te l:
Fax:
0 1034 1 3207785

Bill Blake

•

